Businesswise
Partner Programme
Additional revenue for your business

ENERGY EVOLVING.

Partnering with us couldn’t be easier.
You provide the clients, we provide the revenue

Are you...
...looking for new business opportunities?
...trying to source extra revenue streams?
...looking to make extra money from your customer base?
...wanting to diversify your portfolio?
...well connected?
...looking for a great opportunity with minimal input?

Empty your black book
and fill up your wallet

Then we have the partner programme for you
If you have an expansive client base,
associate members or franchisees, you could
be generating lucrative new revenue streams
for your business with minimal input.
We’re looking to work with a variety of
partners who can introduce our energy
management services to a wider audience.

What’s in it for you?
A lucrative revenue stream
Attractive commission
Flexible payment options
Unlimited earning potential

All we are asking for is a referral, or if you like,
‘a foot in the door’. Once we have this, we
deliver each and every opportunity from start
to finish, with little or no involvement required
from you. It really is ‘refer & earn’.

Businesswise Solutions provides expert energy buying and
management advice to a wide range of sectors. We help large
energy users reduce costs and consumption in a complex and
evolving market.

Work with us your way

Our total energy management solution offers a sophisticated approach. Using a mixture of highly skilled
professionals, technology and innovation we provide an end-to-end integration of energy procurement, services
and management.

Our aim is to change the way businesses buy and manage their energy through exceptional customer experiences
and expert advice. This approach is something we guarantee to deliver to your contacts and client base.

Becoming a Businesswise partner will give you access to a new, highly competitive revenue stream for your
business. Our programme pays out on the net profit of any successfully signed energy procurement contracts. This
is at a rate of 50% and can be paid upfront, or in a residual payment depending on your preference.
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We have outstanding trading abilities
and vast experience in commercial
gas and electricity purchasing.

We can help you put a robust energy
management strategy in place
to ensure you meet your energy
efficiency requirements, while
battling against rising energy prices
and ever-changing compliance and
government legislation.

We provide a full suite of bureau
services designed to meet the needs
of our manufacturing clients. From bill
validation and management through
to query resolution and cost recovery,
our team of expert analysts are highly
trained in understanding the needs of
the sector.

Upfront commission is ideal for
smaller contracts or when a lump
sum is beneficial to your business.
There is a small penalty for taking all
your money upfront as this means
more risk exposure for us and it may
be limited based on the size of the
payment due.

Residual commission is ideal for
larger contracts or, if you prefer,
to spread the additional revenue
across the length of the contract,
giving you guaranteed income for
years to come.

The option you choose can be
different for each client you sign up.
This means you can have
multiple clients on different
payment options at any one time,
for ultimate control of your
business finances.

Our team of expert brokers take
time to understand the workings
of your business, your budgetary
requirements and appetite for risk.

SOME OF OUR CLIENTS

POTENTIAL EARNINGS
The revenue you make is purely down to you and
your client base. You can invest as little or as much
time in this partnership as you want - after all it’s
your business and we’ll work with you, your way.

We have partners earning
under £50,000 and others earning
over £100,000 per annum.

How big is your
black book?

Why would your clients want to work with us?
We are confident that your clients will be extremely happy with our level of service and the quality of the results we
achieve, which in turn will reflect positively on you as the referrer. Below are just a few examples of what we have
saved some of our clients.

Training
and Support
Businesswise Solutions’ partners are provided
with a comprehensive training package that
ensures every partner can be confident when
putting forward our energy procurement and
management offering.

We saved DFS

£700k
Across procurement and
energy management

We saved Daisy Group

£250k

PARTNER TESTIMONIALS

Darren Grantham - Head of Membership,
East Lancashire Chamber of Commerce
“Partnering with Businesswise Solutions has brought many great benefits
to the East Lancashire Chamber of Commerce and its members in the

We support our partners every step of the way
and will provide continuing support to assist
you in your own success.
All the benefits of a franchise but with
none of the costs
When you’re a Businesswise Solutions’ partner you will
receive:
•
•
•
•
•

Full support and training
The advantage of growing a strong brand
Marketing support for individual campaigns
Industry leading earnings
Your business your way, we are there to support you
not to tell you how to run your business

manufacturing sector.

Successes have been brilliant; within the first
year we reported that £15M worth of energy had
been handled which resulted in over £1M worth of
savings for our members.”

ASSOCIATIONS WE WORK WITH

Brendan Flood - Chairman
UCFB Holdings Ltd & Real Estate Developments Group
OUR AWARDS

“Businesswise are very innovative and customer focused. They are continually
looking for ways to expand their product portfolio to help customers in a wide
range of industries save more money on their energy and utilities.”

2017 Winner

2018 Finalist

2018 Shortlist

Next Steps:
For any further information or to arrange
a meeting, please contact Andy Scott.
M: 07823 789 045
E: andy.scott@bussinesswisesolutions.co.uk

CLIENT TESTIMONIALS

The Lowry Hotel
“In my capacity as Chairman of the Manchester Hoteliers
Association, we have worked with Businesswise Solutions to help
the hotel community better understand energy management and
how individual properties can benefit from their services.”
Adrian Ellis, Chairman of the MHA and General Manager at
The Lowry Hotel

Daisy Group
“With a £5m portfolio, I embarked on a very steep learning curve,
relying heavily on Businesswise Solutions to guide me through
what I found to be a very complex, fast-paced and ever-changing
marketplace.“
Colin Bell, Director of Procurement,
Daisy Group

DFS
“I have found the Businesswise Solutions’ service to be extremely
professional and their advice is second to none.
I have used other brokers in the past but I would never go back
to them as Businesswise Solutions offers much, much more.
Businesswise Solutions have provided us with a bespoke service,
dealing with all our new sites, meter installs, upgrades and other
site works on our behalf.”
Phil Johnson, DFS facilities and services manager

